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» The process of "co-broker Required written agreement before a REALTOR® tours homes, educates, acts » No anger allowing
compensation” has been as a fiduciary, etc. on behalf of their buyer and must include the following: mentions of "shared
determined as unlawful. commissions in MLS.

» Rate of Compensation and how it's deteremined; AND _

» Seller and buyer agents » Has the authority to ask
will have individual pre- » Definitive compensation (cannot be open-ended); AND for the Buyer-Broker
determined agreements for L o ) . Agreement.
their compensation » Compensationiscappedatamountinthisagreementand, if compensation

exceeds capped amount, an addendum to the compensation agreement » Each local board or

» The listing broker can still offer must be added for the additional amount; AND association will develop

compensation to the buyer's standards and be the

agent, but those offers are » REALTOR‘? cannot state their' services are "free"' unless they will not

required to be communicated be collecting any compensation for the transaction. '

outside of the MLS. , - » Sellers can continue to
offer buyer concessions like
buyer closing costs on MLS.

discplinarian for violations.
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» REALTOR® COMPENSATION HAS ALWAYS BEEN NEGOTIABLE.
» REALTOR® and buyer can always ammend, rewrite, revise Buyer Representation Agreement.
» Communication and education is key — with your buyer, the seller, and/or the builder if applicable.

» The ABR (Accredited buyers representative) designation is now FREE to REALTORS® to help communicate their value to buyers
in this ever-evolving real estate landscape.

» Rely on your broker for continued education, changes, advice, etc.

» The local markets will determine how these changes affect pricing and negotiations moving forward.
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NAR WEBSITE: LOCAL MLS: TOM FERRY:
Embracing Change New Buyer Make Adjustments ~ Adapt Listing

NAR Settlement ~ Competitionin ~ NAR Settlement ABoR FAQs from  HAR: Buyer Impact S . .. .
FAQS Real Estate  Library of Resources NAR Settlement  of NAR Settlement & Navigating New  Presentation . Before Commission  Strategies for
y Real Estate Rules Strategies Changes NAR Settlement
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https://www.nar.realtor/the-facts/nar-settlement-faqs
https://www.nar.realtor/competition-in-real-estate
https://www.nar.realtor/the-facts
https://www.abor.com/content/uploads/2024/07/2024-06_Business-Rules-Changes-FAQs-FINAL.pdf
https://cms.har.com/reality-buyers/
https://www.youtube.com/watch?v=_-qhj_2Ihxg&t=2s
https://www.youtube.com/watch?v=q9Tu4iGf43A
https://www.youtube.com/watch?v=3qojRzLRtPM
https://www.youtube.com/watch?v=R87Ae93vqK8

